
David Berman, President, Durban Capital

Since 1997, David has been President of Berman Capital, a firm he founded initially to manage Since 1997, David has been President of Berman Capital, a firm he founded initially to manage 
proprietary capital. On September 1, 2001, he formed the hedge fund Durban Capital L.P. to 
manage outside and proprietary capital, specializing in the consumer and retail sectors. Since 
1994 David has had few down months, achieved by applying his “Constantivity™” © and “Croco-
dile™” © theories to portfolio management, and his fund is consistently ranked as having one of 
the lowest risks, as measured by standard deviation, of all hedge funds. 

Prior to this, David was an analyst and portfolio manager (PM) with two leading hedge funds. 
From 1994 to 1997, David was a PM at Kingdon Capital. From 1992 to 1994, David was an 
Analyst/PM at Steinhardt Partners where he adopted his investment style under the tutelage of 
Michael Steinhardt. Prior to Steinhardt, David was a venture capitalist with Merv Adelson’s East 
West Capital in Los Angeles. 

David began his career at Arthur Andersen & Co. in Johannesburg and then Los Angeles, where he David began his career at Arthur Andersen & Co. in Johannesburg and then Los Angeles, where he 
became a CPA. He earned a Business Science degree in Finance in 1984 and a degree in the 
Theory of Accountancy from the University of Cape Town in 1985, and in 1986 passed the South 
African Chartered Accountancy exams. 

David also earned an MBA with distinction (top 10% of class) from Harvard Business School in 
1991.

David regular speaks to Boards and management on retail and leadership. He is also an annual David regular speaks to Boards and management on retail and leadership. He is also an annual 
co-host on CNBC discussing post-Christmas sales, and regularly appears on other TV programs, 
such as on Bloomberg TV, Fox and CNNfn.  In addition, David was profiled in the Barron’s “Smart 
Shopper” article and in Fortunes “King of the Retail Jungle” interview. 

In 2005 the Harvard Business School completed a case study entitled “David Berman” which is 
being taught in numerous business schools across the world. The case study is on the relation-
ship of inventories to gross margins. 

Through his philanthropic eorts, in 2005 David founded “Chess for Change”, a non-profit 
program dedicated to teaching chess in the schools in South Africa and in the Caribbean. David’s 
passion for chess stems from conclusive evidence that “chess makes kids smarter”. 
 


